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PURCHASE AGREEMENT
208. Address
209. Page6 Date

210. SELLERWARRANTS THAT CENTRAL AIR-CONDITIONING, HEATING, PLUMBING AND WIRING SYSTEMS USED
211. AND LOCATED ON SAID PROPERTY SHALL BE IN WORKING ORDER ON DATE OF CLOSING, EXCEPT AS
212. NOTED IN THIS PURCHASE AGREEMENT.

213. BUYER HAS THE RIGHT TO A WALK-THROUGH REVIEW OF THE PROPERTY PRIOR TO CLOSING TO
214. ESTABLISH THAT THE PROPERTY IS IN SUBSTANTIALLY THE SAME CONDITION AS OF THE DATE OF
215. THIS PURCHASE AGREEMENT.

216. BUYER [ | HAS [ | HAS NOT RECEIVED A SELLER’'S PROPERTY DISCLOSURE STATEMENT OR A

(Check one.)

217. SELLER'S DISCLOSURE ALTERNATIVES FORM.

218. BUYER HAS RECEIVED THE INSPECTION REPORTS, IF REQUIRED BY MUNICIPALITY. SELLER AGREES TO
219. NOTIFY BUYER IMMEDIATELY IN WRITING OF ANY SUBSTANTIVE CHANGES FROM ANY PRIOR
220. REPRESENTATIONS REGARDING THE PROPERTY.

221. INTHE EVENT A SELLER’S DISCLOSURE ALTERNATIVES FORM IS USED IN THIS TRANSACTION, DISREGARD
222. LINES 223 THROUGH 228.

223. BUYER ACKNOWLEDGES THAT NO ORAL REPRESENTATIONS HAVE BEEN MADE REGARDING POSSIBLE
224. PROBLEMS OF WATER IN BASEMENT OR DAMAGE CAUSED BY WATER ICE OR ICE BUILDUP ON ROOF OF
225. THE PROPERTY, AND BUYER RELIES SOLELY IN THAT REGARD ON THE FOLLOWING STATEMENT BY
226. SELLER.

227. SELLER [:’ HAS ] HAS NOT HAD A WET BASEMENT AND D HAS ] HAS NOT HAD ROOF, WALL OR
~-(Check one.)--- --(Check one.)---

228. CEILING DAMAGE CAUSED BY WATER OR ICE BUILDUP.

229. DUAL AGENCY REPRESENTATION
230. PLEASE CHECK ONE OF THE FOLLOWING SELECTIONS:

231. [_]Dual Agency representation DOES NOT apply in this transaction. Disregard lines 232-248.

232. [ | Dual Agency representation DOES apply in this transaction. Complete the disclosure in lines 233—-248.

233. Broker represents both the Seller(s) and the Buyer(s) of the property involved in this transaction, which creates a
234. dual agency. This means that Broker and its salespersons owe fiduciary duties to both Seller(s) and Buyer(s). Because
235. the parties may have conflicting interests, Broker and its salespersons are prohibited from advocating exclusively for
236. either party. Broker cannot act as a dual agent in this transaction without the consent of both Seller(s) and Buyer(s).
237. Seller(s) and Buyer(s) acknowledge that

238. (1) confidential information communicated to Broker which regards price, terms, or motivation to buy or sell will
239. remain confidential unless Seller(s) or Buyer(s) instructs Broker in writing to disclose this information. Other
240. information will be shared,;

241. (2) Broker and its salespersons will not represent the interest of either party to the detriment of the other; and
242. (3) within the limits of dual agency, Broker and its salespersons will work diligently to facilitate the mechanics of
243. the sale.

244. With the knowledge and understanding of the explanation above, Seller(s) and Buyer(s) authorize and instruct Broker
245. and its salesperson to act as dual agents in this transaction.

246. Seller Buyer
247. Seller Buyer
248. Date Date
MN:PA-6 (8/07)
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PURCHASE AGREEMENT
249. Address
250. Page7 Date

251. OTHER:
252.
253.
254,
255. Other addenda may be attached which are made a part of this Purchase Agreement. (Enter total number of pages of
256. this Purchase Agreement, including addenda, on line two (2) of page one (1).)
257. |, the owner of the property, accept this Purchase | agree to purchase the property for the price and on
258. Agreement and authorize the listing broker to withdraw the terms and conditions set forth above
259. said property from the market, unless instructed | have reviewed all pages of this Purchase
260. otherwise in writing. Agreement.
261. | have reviewed all pages of this Purchase Agreement.
262. [ | If checked, this Purchase Agreement is subject to
263. attached Counteroffer Addendum.
264. X X
(Seller's Signature) (Date) (Buyer's Signature) (Date)
265. X X
(Seller's Printed Name} (Buyer’s Printed Name)
266. X X
(Marital Status) (Marital Status)
267. X X
(Seller's Signature) (Date) (Buyer’s Signature) (Data)
268. X X
(Seller's Printed Name) (Buyer's Printed Name)
269. X X
(Marital Status) (Marital Status)
270. FINAL ACCEPTANCE DATE
271 THIS IS A LEGALLY BINDING CONTRACT BETWEEN BUYER(S) AND SELLER(S).
272. IF YOU DESIRE LEGAL ORTAX ADVICE, CONSULT AN APPROPRIATE PROFESSIONAL.
273. |ACKNOWLEDGE THAT | HAVE RECEIVED AND HAVE HAD THE OPPORTUNITY TO REVIEWTHE ARBITRATION
274. DISCLOSURE AND RESIDENTIAL REAL PROPERTY ARBITRATION AGREEMENT, WHICH IS AN OPTIONAL,
275. VOLUNTARY AGREEMENT AND IS NOT PART OF THIS PURCHASE AGREEMENT.
276. SELLER(S) BUYER(S)
277. SELLER(S) BUYER(S)
MN:PA-7 (8/07)

The purchase agreement between a buyer and seller This sample form is used with permission from the
states the price and terms of the sale. It is the most Minnesota Association of REALTORS.®

negotiable and variable document in the home-buying

process. Itis also the most important agreementyou ~ Be aware that forms change often and

will sign. yours may vary.
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AN APPENDIX D:

/

q
The obligation of the Buyer to complete this transaction shall be contingent upon:

(a) the receipt by Buyer’s lending institution before closing of a satisfactory appraisal valuing the
property at an amount not less than the purchase price.

(b) the receipt by Buyer on or before : of a home inspection report, to be obtained
(date) (year)
at Buyer’s expense, stating that the house and all other structures and improvements on the property

are structurally sound and in good repair and that all mechanical, electrical, heating, air conditioning,
drainage, sewer, water and plumbing systems on or serving the property are in proper working
order; and

(c)

If any of the foregoing contingencies is not satisfied within the time provided, this purchase agreement shall
become null and void at the option of and upon written notice by Buyer, in which case the earnest money
shall be refunded to Buyer, and both parties agree to sign a Cancellation of Purchase Agreement.
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~APPENDIXE:

-

Application Fee
($150 to $400)

There may be a separate "application fee." Thisis
broker-driven fee. Some lenders won't refund
this fee if your application is turned down. Before
filing an application, ask the lender under what
circumstances, and to what extent, this fee is
refundable. Get the lender's answer in writing.
This fee should always be negotiable.

Underwriting Fee

($300 - $450 for ""A' Paper also known as Prime
$500+ for "'B"* Paper also known as Subprime)

Most lenders charge you to process your
application.  This is often known as an
"underwriting fee."

Processing/Commitment/
Administration Fee

(Combined total should be no more than .5
percent of the loan value)

These are actually three different fees that may be
grouped together or listed separately, however,
the combined total of these three fees should not
exceed .5 percent of the loan value. These are
negotiable broker- and lender- driven fees.

Origination Fee

(1 percent of the loan value)

Origination fee is the term lenders use for the fee
they charge you for extending a loan, above and
beyond the interest they charge. Be sure to
consider the origination fee along with points and
all other fees in deciding which lender offers the
best deal. Some lenders may charge more if they
consider you a credit risk. This fee is negotiable.

Points or Discount Points
(Equal to 1 percent of the loan value)

Points may or may not be added, depending on
the loan interest rate you apply for. If you are
willing to pay more points (also called “up-front
interest”), you should be able to get a lower
interest rate on your loan. Paying points can be a
good investment if you plan to live in your home
for a fairly long time — about 10 years if you have
a 30-year mortgage, or seven if you have a 15-
year mortgage. Points are tax deductible in the
first year of most loans.

Attorney’s Fees

(Hourly rates vary; for example,
they may range from $75 to $500)

In unusual cases, you may be required to pay for
the services of the lender's attorney in connection
with the closing. This would not cover your
attorney's fees.

Appraisal Fee

($300 to $350,
$500,000+ value $400-$500)

This is a fee for the appraisal of your property's
value. An appraisal is required for most loans.

Plat Drawing/Survey

(Average $60 plat drawing;
$300 to $700 survey)

The lender or the title insurance company may
require a plat drawing showing the location of the
home and the lot line, as well as any easements
and rights of way. But plat drawings often are
inaccurate depictions that won't show you the
exact property you own. For a precise drawing
of your property lines, have the land surveyed.
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The survey will keep you from accidentally putting
up a fence on your neighbor's property, chopping
down a tree that doesn't belong to you or other
actions that can result in lawsuits between
neighbors.

Mortgage Insurance,
Private Mortgage Insurance
(“PMI)’)

(Average of .5 percent)

This is the insurance required on some
conventional loans. Typically, the larger the down
payment, the lower the PMI costs.

Mortgage Insurance Premium

(“MIP”)

(Up Front Mortgage Insurance Premium
("UEMIP™) of 1¥% percent of the loan, plus an
annual premium based on the loan term and
loan-to-value ("'LTV') at origination for a
certain number of years)

This is also called FHA Mortgage Insurance
because it is the insurance required for an FHA
loan. For additional information on MIPs-
including how the monthly premium is calculated—
go to the HUD website at: www.hud.gov. You
never need both private mortgage insurance and
FHA mortgage insurance.

Mortgage Registration Tax

($2.30 per $1,000 of your mortgage, $2.40 per
$1,000 in Hennepin and Ramsey Counties)

This is a tax from your state, county and city that
all Minnesota mortgage borrowers must pay.

Settlement or Closing Fee
($225 to $300)

This fee is paid to the "settlement agent,” "closing
agent" or "closer" for conducting the closing.

Credit Report

The lender will order credit reports on you (and
your spouse or other co-signer) to evaluate your
credit history. Most lenders are rolling this fee
into their administration fee.

Recording Fees
($92 per mortgage)

These fees are passed on to the county by the
lender or closing company to record the
documents. But sometimes closers tack on their
own charge for having the documents filed. Your
county recorder can verify the actual cost of the
county's recording fees. Any fee charged to you
beyond the amount quoted by the county
recorder should be negotiable.

Tax Service Fees
(Average $75)

Some lenders charge to verify that you pay your
taxes with the county. The county does not
charge for the service, so consider this fee
negotiable.
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APPENDIXF:

-

Note: This isonly asample. The Attorney General a privately copyrighted form and may not be
does not endorse any particular form. This sample is reproduced.

Good Faith Estimate of Closing Costs

Applicant(s) Name(s)
Property Address
Loan Type: Conv FHA VA Fixed ARM Balloon 2nd Mtg. LOC
Loan Term: Years Interest Rate: %
Sales PriCe/ValUe .........oo...oovveeeeeeeerreeeenne, Principal & Interest

Property Taxes..........
Down Payment Home Insurance ...

Base Loan Amount - MIP or PMI ..oovon..
MIP/PMI/Funding Fee ........cccovvveivnernnn Association Dues ......
Total Loan Amount Total Payment ..........c.ocveveiciiviiniisiiinas

CLOSING COSTS PREPAID EXPENSES

Origination Fee Y Interest___ perdayx____days ..........
Discount Points 00 teeeeeereeeeeeeens 1st Year Mortgage Insurance ............ccocveueee.
Buydown Funds 00 e 1st Year Hazard INnSUrance ..........ccooveeenne
ApPPraisal FEE .......ccovvviereerireiiieeeeeens MIP/PMI___ Months@$__ permo ....
Credit REPOIt ... Haz.Ins.___ Months@$___ permo.....
MIP/VA FUNAINg FEE .....covvviiiiiiciiee Prop.Tax.___ Months @$___ permo ...
Underwriting Fee ... TOTAL PREPAIDS .....oooeveerreerreeereeerenne.
Processing Fee ........ccovvriiicieneiccieeane

Commitment Fee ................. TOTALS

Document Prep Fee ............. SAIBS PIICE ..vvviveiiiee e
Flood Certification Fee Plus: Other Adjustments ............ccccoo....
Mortgage Registration Tax ($1.15 per $500) ... Plus: Closing COStS ......cevvvrvireirenrnnns
Settlement Charge ..o, Plus: Prepaid EXPENSES ...........ccc.covvern..
Title INSUTBNCE .ooooooooscssvvvvcennnnns - Total BOITOWEr'S COSLS .....vveevvvuerrreerenanaee.

Owner's Policy (optional) ..............cc. — Less: Mortgage Amount (Full) ...............
Plat D(r;\wmg """"""""""""""""""""""""""" Less: Earnest MONeY ............covveeevveenee.
Recording FEes ..o Less: Application Fee ...

N Less:FHAIMIP refund (f appicable) ..
R —— Less: Seller Paid Closing Costs .............
CONSEIVALION FEE ..., Less: Lender Paid Closing Costs ...........
Overnight Shipping Charge ...........cco......... Less: Hazard Insurance Policy ...............
TOTAL CLOSING COSTS ...oveeeivieeeevieeen TOTAL CASH NEEDED TO CLOSE

The information provided above reflects estimates of the charges likely to be incurred at the settlement of your loan. The fees are estimates — actual fees
may be more or less. Your loan may not involve a fee for every item listed.

The estimates are provided pursuant to the Real Estate Settlement Procedures Act of 1974, as amended. Additional information can be found in the HUD
special information booklet which is provided to you by your lender. The HUD-settlement statement will show the actual cost of settlement services.

Borrower Date

Borrower Date
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:;/ /g _ APPENDIX G:

A Settlement Statement

U.S. Department of Housing
and Urban Development

OMB Approval No. 2502-0265
(expires 11/30/2009)

B. Type of Loan

6. File Number:
1. [ ]FHA 2. JFmHA 3. [ |Conv. Unins.

4. [ JVA 5] ]Conv.Ins.

7. Loan Number: 8. Mortgage Insurance Case Number:

C. Note: This form is furnished to give you a statement of actual settlement costs. Amounts paid to and by the settlement agent are shown. ltems marked
“(p.o.c.)” were paid outside the closing; they are shown here for informational purposes and are not included in the totals.

D. Name & Address of Borrower:

E. Name & Address of Seller:

F. Name & Address of Lender:

G. Property Location: H. Settlement Agent:
Place of Settlement: I. Settlement Date:
J. § ary of Borrower's T ion K. y of Seller's Tran:

100. Gross Amount Due From Borrower

400. Gross Amount Due To Seller

101. Contract sales price

401. Contract sales price

102. Personal property

402. Personal property

103. Settlement charges to borrower (line 1400) 403.

104. 404.

105. 405.

Adji for items paid by seller in advance Adjustments for items paid by seller in advance
106. City/town taxes to 406. City/town taxes to
107. County taxes to 407. County taxes to
108. Assessments to 408. Assessments to
109. 409.

110. 410.

111. 411,

112, 412.

120. Gross Amount Due From Borrower

420. Gross Amount Due To Seller

200. Amounts Paid By Or In Behalf Of Borrower

500. R i InA t Due To Seller

201. Deposit or earnest money

501. Excess deposit (see instructions)

202. Principal amount of new loan(s)

502. Settlement charges to seller (line 1400)

203. Existing loan(s) taken subject to

o

503. Existing loan(s) taken subject to

204. 504. Payoff of first mortgage loan
205. 505. Payoff of second mortgage loan
206. 506.

207. 507.

208. 508.

209. 509.

Adji for items unpaid by seller Adjustments for items unpaid by seller
210. City/town taxes to 510. City/town taxes to
211. County taxes to 511. County taxes to
212. Assessments to 512. Assessments to
213. 513.

214. 514.

215. 515.

216. 516.

217. 517.

218. 518.

219. 519.

220. Total Paid By/For Borrower

520. Total Reduction Amount Due Seller

300. Cash At Settlement From/To Borrower

600. Cash At To/From Seller

301. Gross Amount due from borrower (line 120)

601. Gross amount due to seller (line 420)

302. Less amounts paid by/for borrower (line 220) (

602. Less reductions in amt. due seller (line 520) ( )

303. Cash

[] From

[[] To Borrower

603. Cash

[ To

[C] From Seller

Section 5 of the Real Estate Settlement Procedures Act (RESPA) requires
the following: ¢ HUD must develop a Special Information Booklet to help
persons borrowing money to finance the purchase of residential real estate
to better understand the nature and costs of real estate settlement services;
* Each lender must provide the booklet to all applicants from whom it
receives or for whom it prepares a written application to borrow money to
finance the purchase of residential real estate; * Lenders must prepare and
distribute with the Booklet a Good Faith Estimate of the settlement costs
that the borrower is likely to incur in connection with the settlement. These
disclosures are manadatory.

Section 4(a) of RESPA mandates that HUD develop and prescribe this
standard form to be used at the time of loan settlement to provide full
disclosure of all charges imposed upon the borrower and seller. These are
third party disclosures that are designed to provide the borrower with
pertinent information during the settlement process in order to be a better
shopper.

The Public Reporting Burden for this collection of information is estimated
to average one hour per response, including the time for reviewing instruc-
tions, searching existing data sources, gathering and maintaining the data
needed, and completing and reviewing the collection of information.

This agency may not collect this information, and you are not required to
complete this form, unless it displays a currently valid OMB control number.

The information requested does not lend itself to confidentiality.

Previous editions are obsolete

Page 1 of 2

form HUD-1 (3/86)
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L. Settlement Charges

700. Total Sales/Broker's C ission based on price $ @ % = ) )
Paid From Paid From
Division of Commission (line 700) as follows: Borrowers Seller's
701. $ to Funds at Funds at
Settlement
702. $ to
703. Commission paid at Settlement
704.
800. Items Payable In C ion With Loan
801. Loan Origination Fee %
802. Loan Discount %
803. Appraisal Fee to
804. Credit Report to
805. Lender's Inspection Fee
806. Mortgage Insurance Application Fee to
807. Assumption Fee
808.
809.
810.
811.
900. Items Required By Lender To Be Paid In Advance
901. Interest from to @$ /day
902. Mortgage Insurance Premium for months to
903. Hazard Insurance Premium for years to
904. years to
905.
1000. Reserves Deposited With Lender
1001. Hazard insurance months@$ per month
1002. Mortgage insurance months @ $ per month
1003. City property taxes months@$ per month
1004. County property taxes months@$ per month
1005. Annual assessments months@$ per month
1006. months@$ per month
1007. months@$ per month
1008. months@$ per month
1100. Title Charges
1101. Settlement or closing fee to
1102. Abstract or title search to
11083. Title examination to
1104. Title insurance binder to
1105. Document preparation to
1106. Notary fees to
1107. Attorney's fees to
(includes above items numbers: )
1108. Title insurance to
(includes above items numbers: )
1109. Lender's coverage $
1110. Owner's coverage $
1111,
1112,
1113.
1200. Government Recording and Transfer Charges
1201. Recording fees: Deed $ ; Mortgage $ ; Releases $
1202. City/county tax/stamps: Deed $ ; Mortgage $
1203. State tax/stamps: Deed $ ; Mortgage $
1204.
1205.
1300. Additional Settlement Charges
1301. Survey to
1302. Pest inspectionto
1303.
1304.
1305.

1400. Total Settlement Charges (enter on lines 103, Section J and 502, Section K)

P 2of2 form HUD-1 (3/86)
Previous editions are obsolete agezo ref Handbook 4305.2
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Addenda (addendum, singular):

B Supplemental documents added on to the
purchase agreement that become part of the
legally binding document.

Adjustable Rate Mortgage
(“ARM™):

B Aloan inwhich the interest rate fluctuates during
the term, based on an index to which the interest
rate is tied.

Amortization Chart:

B A chart that breaks out the principal and interest
you pay on a loan each year, over the term of the
loan.

Annual Percentage Rate (“APR”):

B Expressed as an annual rate, this is really the cost
of the loan. Itincludes the interest rate, points on
a loan, the loan origination fee, and all other
charges made by the lender.

Arbitration Agreement:

B When a seller and buyer agree to settle all
disputes about the property out of court. If both
parties sign, they agree to have an independent
arbitrator decide disputes.

Assessments:

B City taxes homeowners must pay periodically
when the city decides to make improvements to
city property.

Association Dues:

B The monthly payment condominium and
townhouse owners must make for upkeep and
management of shared property. The association
is made up of condominium or townhouse
owners.

Assumable:

B Describes a loan that a buyer can arrange to take
over from the seller.

» GLOSSARY OF TERMS

Buyer’s Broker:
B Anagent who works on behalf of a buyer.

Closing Costs:

B Costs involved in transferring ownership of a
home. (See Explanation of Closing Costs in
Appendix E.)

Commitment Letter:

B The letter your lender may send you stating that
your loan is approved and describing the terms of
the loan.

Contingency:

B Aclause that is added to a purchase agreement
stating that certain conditions must be met within a
specified time period for the purchase agreement
to be valid.

Contract for Deed:

B Some owners may choose to offer you financing,
consequently you make your monthly payments
to the owner.

Conventional Loans:
B Home loans not backed by the government.

Credit Score:

B The rating a credit reporting agency gives you
based on your credit report.

Default:

B Failure to make loan payments when they are
due.

Down Payment:

B The amount of the purchase price you pay up front
to the seller when you buy a home. The amount
depends on the loan you are taking out, but is
usually a minimum of 3 percent of the total loan
amount.
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Earnest Money:

B “Good faith” money usually given to the agent
when you make a bid on a home.

Equity:
B The portion of the home’s value that you own,
free and clear of any mortgage or lien.

Escrow:

B Lenders often ask homeowners to keep up to two
months of future tax and insurance payments in a
bank account called an escrow account.

FHA Loans:

B Home loans made by the Federal Housing
Administration that have low down payments and
allow you to borrow a larger amount than you
would be allowed to borrow in a conventional
loan.

Fair Credit Reporting Act:

B A federal law that gives citizens the right to
challenge the accuracy of incorrect information in
their credit reports.

Fixed Rate Loan:

B A loan with a constant interest rate over the term
of the loan.

For Sale By Owner (“FSBO”):

B FSBO, pronounced “fisbo” is a home that is
offered for sale by the owner without the benefit
of areal estate professional.

Good Faith Estimate:

B The disclosure form on which your lender
estimates all closing costs. A lender must give you
this form within three days after you apply for a
loan.

Gross Income:
B Your income before you pay taxes.

HUD-1 Form:

B A settlement statement listing all the closing costs.
The U.S. Department of Housing and Urban

Development requires that a closer make this
statement available to a buyer one business day
before the closing.

Homeowner’s Insurance:

M Also called hazard insurance. This is insurance
home buyers must purchase to protect the
investment they and their lender have in the home.

Homestead Taxes:
B Property taxes paid by live-in property owners.

Interest:
B Alender’s charge for the loan.

Loan Origination Fee:

B Thisis a fee you pay a lender for handling your
loan application.

Loan Processing:

B Alender’s analysis of your ability to qualify for a
loan. The analysis involves weighing your income,
credit report and financial records against the
value of the home you want to buy.

Lock-In Agreement:

B Anagreement you can make with your lender to
guarantee you the interest rate your lender quotes
for your loan. You can lock in a rate when you
apply for a loan or at any time before the closing.

Long-term debt:

B Any debt you will continue to owe for six months
or more.

Mortgage Discount Points:

B Prepaid interest on a loan. One point equals 1
percent of your total loan.

Mortgage Insurance Premium

(“MIP™):

B Aninsurance premium the buyer is required to
pay for an FHA loan. The cost is 2 or 2% percent
of the loan, depending on the term. This can be
paid as part of monthly loan payments.
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Multiple Listing Service (“MLS”):

B Aservice that real estate agents subscribe to that
lists homes for sale and homes that have sold by
neighborhood, price and features.

Non-homestead Taxes:

B Taxes paid by landlords who rent their property,
or by owners who do not use the property as their
primary residence.

PITI:

B The monthly loan payment which includes
“principal, interest, taxes and insurance.”

Prepayment Penalty:

B The payment of a penalty due to the early payoff
of the mortgage. Terms of prepayment penalties
may vary.

Prime Mortgage:

B A prime mortgage is the highest grade of mortgage
you can qualify for — grade “A.”

Principal:

B The total amount you are borrowing to pay for a
home. This is usually the purchase price minus the
down payment.

Private Mortgage Insurance
(“PMI™):

B Insurance you pay when you take out a conven-
tional loan. Most lenders charge this if you make
less than a 20 percent down payment on a home.
It protects the lender from losing money owed on
a loan if a buyer defaults on the loan, and is
cancelable under Minnesota state law after two
years if certain requirements are met.

Property Tax Adjustment:

B An adjustment made to reimburse the seller for
taxes already paid for the year.

Purchase Agreement:

B The legally-binding document that lists all the
terms of a home sale including contingencies.

Real Estate Settlement Procedures
Act (“RESPA™):

B The federal law that regulates lenders’ closing or
settlement practices.

Re-issue Credit:

B A savings on the cost of title insurance, when the
buyer uses the same title company that the
previous owner used. Because the company is
“re-issuing” the insurance, it can offer a lower
rate.

Subprime Mortgage:
B A subprime mortgage is a grade “B” or lower and
has a higher rate of interest than a prime mortgage.

Subagent:

B Aseller’s agent who may bring a potential buyer
to a home, but owes his or her loyalty to the seller.

Title insurance:

B The insurance you pay to protect your lender
against claims on the title to your property. Asa
buyer, you also can take out title insurance to
protect yourself against claims.

Truth-in-Housing Inspection

Report:

B A report the seller completes that discloses the
condition of the house.

Truth-in-Lending Disclosure

Statement:

B A statement your lender must give you informing
you of all the fees and costs of a loan using the
annual percentage rate (“APR”).

Underwriting:

B Risk analysis conducted by a lender to decide
whether or not to approve you for a loan.

Veterans Administration Loan

(“VA Loan”):

B Low interest, no down payment loans available to
those who have served in the U.S. military.
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The main steps in home buying are covered here.
After you have studied the home-buying process, use
this checklist to make sure you have done everything
needed to buy the home of your dreams.

Step 1.
Before You Make an Offer...

U Get your credit reports from all three national
credit bureaus, and clear them up, if necessary.

O Prequalify for a loan with one or more mortgage
loan officers.

U List the characteristics you want in a
neighborhood and home.

O Ask friends and family to recommend real estate
agents and mortgage loan companies they’ve
liked.

Step 2
Make an Offer They Can’t
Refuse

O Look at homes to familiarize yourself with home
values and neighborhood characteristics.

U Shop for loans by talking with several loan
officers.

U Getagood faith estimate from each loan officer
you interview.

O Gather your financial records so a lender can start
the loan approval process.

U Interview several real estate agents before you
contract to work with one (if you plan to do so).

A HOME BUYER'S SCHEDULE

Q Zero in on the type of home you want (rambler,
split level, Tudor, newly built).

O Check the value of homes like the one you want
to bid on.

Q Fill out a purchase agreement, and possibly hire
an attorney to look it over. Remember, this is a
legally binding document! Add contingencies, if
necessary.

O Pay earnest money (part of your down payment).

Step 3:
Your Offer is Accepted

Q Apply foraloan. Geta disclosure form. If your
loan is approved, a lender will send you a
commitment letter explaining the terms of the loan
or contact you by phone.

Q If you have an inspection contingency, hire an
inspector or contractor to examine the condition
of the home you want to buy. Do it yourself, if you
know a lot about construction.

Q If repairs are necessary, negotiate with the seller
about who will pay for them, or cancel the
purchase agreement, if you’ve reserved the right
to do so.

Q Stay in touch with your loan officer while waiting
for your loan approval. Have your records handy
during this time.

O Give your landlord notice if you currently rent.
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Step 4.
The Closing

Q

Q

Choose and pay for homeowner’s insurance for
one year.

Make sure you have a closing agent or real estate
attorney lined up to help with the closing.

Request to view closing documents one business
day before closing (sooner if they are available).

Get a copy of the HUD-1 Settlement Statement
from the closer one business day before closing.
The HUD-1 lists all closing costs.

Contact the closing agent with questions or
problems concerning fees listed. (Ask about any
fees that don’t match those listed on your good
faith estimate.)

Inspect the property just prior to closing.

Get the deed to transfer ownership of the home
from the seller.

Sign a promissory note stating that you’ll pay
back the mortgage with monthly payments at a
certain interest rate.

Pay the balance of your down payment and
closing fees.

Pre-pay taxes and insurance to your escrow
account if the terms of your loan require this.

Step 5:

You’re a Homeowner!

Q

Q

Q

Take your deed and Social Security number to
the courthouse to file for homestead tax status.

Finish packing.
Move into your new home at the time you and the
seller agreed upon and noted in the purchase

agreement.

Put the utilities in your name.
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. Consumer Information

The Attorney General’s Office answers questions about landlord and tenant rights, mobile homes, health care,
cars, credit, unwanted calls and junk mail, and numerous other consumer issues. The Attorney General’s Office
also provides free mediation to resolve disputes between Minnesota consumers and businesses and uses
information from consumers to enforce the state’s consumer laws.

If you have a complaint, please contact the Attorney General’s Office in writing at: Minnesota Attorney General’s
Office, 445 Minnesota Street, Suite 1400, St. Paul, MN 55101. Citizens can also receive direct assistance from
a consumer specialist by calling: 651-296-3353 or 1-800-657-3787.

TTY numbers are: 651-297-7206 and 1-800-366-4812. (TTY numbers are for callers using teletypewriter

devices.) Visit our website at: www.ag.state.mn.us.

Consumer publications listed below are available free of charge from the Attorney General’s Office.

The Car Handbook

Citizen’s Guide to Home Building and
Remodeling

Conciliation Court: A User’s Guide to
Small Claims Court

The Credit Handbook

Guarding Your Privacy: Tips to Prevent
Identity Theft

The Home Buyer’s Handbook

The Home Seller’s Handbook

From the Office of
Minnesota Attorney General
Lori Swanson

Consumer Protection
445 Minnesota Street, Suite 1400
St. Paul, MN 55101

www.ag.state.mn.us

Landlords and Tenants: Rights and
Responsibilities

Managing Your Health Care

The Manufactured Home Parks Handbook
Minnesota’s Car Laws

The Phone Handbook

Probate and Planning: A Guide to Planning
for the Future

Pyramid Schemes

Seniors’ Legal Rights

THE HOME BUYER'S HANDBOOK



